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Until last year, it looked like Sacramento’s frothing 
real estate market could be developing a giant 
bubble. Median sales prices climbed 43 percent 

from January 2012 to January 2014. Then, last summer, 
prices fl attened out and actually fell 5 percent in October 
of 2014.

Dustin Rose of Sacramento Fix and Flip felt the ef-
fects immediately. In early fall, the company bought a 
Placerville house for $289,000 and put $70,000 into 
it, aiming for a fi nal sales price of about $450,000. It 
was a no-brainer, he remembers thinking.

Then the hedge funds pulled out of Sacramento, 

Fewer foreclosures has been good news for everyone — except fi x-and-fl ip 
investors

by Steven Yoder

Flipping Property is Harder 
To Pull Off Than Ever
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he says. Not only did Rose not get his 
asking price — he ended up losing money. 
It was one of three fl ips for which the 
company came out in the red late last year. 
Now a drop in foreclosures has made him 
mostly pull out of Sacramento altogether. 
In early 2014, he had 10 or 15 homes in the 
pipeline — now it’s two or three. 

Other investors report something simi-
lar: The dearth of upside-down homes has 
brought the fi x-and-fl ip market to some-
thing of a standstill. This year average ask-
ing prices are rising again, but the lack of 
foreclosures means fi nding a bargain to fl ip 
in a picked-over market is all but impos-
sible. “That market is dying,” says Harry 
Saini of Lyon Real Estate, who has worked 
with many who would buy, renovate and 
sell homes quickly in the past.

You might think of fi x-and-fl ip inves-
tors as predators, but that’s mostly 
wrong. Retail buyers themselves usually 
don’t have the time, money or expertise 
to turn upside-down properties right-side 
up. Enter fl ippers, who buy those houses 
at bargain prices and make them livable 
for resale on the retail market more 
cost-e� ectively. Like stock market short 
sellers, their somewhat-dim reputation 
is undeserved: They’re essential to a 
healthy real estate sector. “The fi x-and-
fl ip market will always exist,” says Gil 
Albiani of Albiani Real Estate Group in 
Elk Grove.

Nationwide, the number of fl ip sales 
has steadily fallen since hitting a peak 
at the end of 2011, a time when bargains 
were everywhere. Flipped homes are also 

taking longer to sell — an average of 176 
days, the highest since early 2011.

That pattern holds true in Sacramen-
to. Homes for which default notices were 
issued in Sacramento and Placer counties 
fell by more than 25 percent between 
June 2014 and June 2015, according to 
data from PropertyRadar, a Truckee-
based real estate data services fi rm. In 
Placer County, they were down by almost 
40 percent.

Over the longer term, the slide in fore-
closure numbers has been even steeper. 
“What’s interesting about fi rst-half 2015 
is how rapidly the relationship between 
distressed and nondistressed sales has 
changed since 2009,” says PropertyRa-
dar’s Madeline Schnapp. That year, nearly 
80 percent of Sacramento County sales 
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The doctors were seeing more patients than ever, but the cash
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full restitution.
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were distressed properties. This year it’s 
20 percent and falling fast, she says.

That’s a good sign for the region — six 
years out from the crash, homeowners have 
built up equity again. That makes it in their 
best interest to maintain their properties, 
which keeps DIY suppliers like Home Depot 
doing well, says Albiani.

But it’s tough on investors, and even 
when they do land a foreclosure, “it’s often 
more expensive to turn around than before,” 
says Sacramento-based Colleen Sinkey 
of Fusion Real Estate Network, herself a 
former fl ipper who now helps fi nance inves-
tor purchases. That’s because upside-down 
owners have gotten more sophisticated. 
They stay in their foreclosed homes, and 
investors then almost always need to o� er 
them a “cash for keys” deal. That adds 
$3,000 to $10,000 to investor costs, she 
says.

A few pros say there are still deals to 
be found. “If someone is diligent, they’ll fi nd 
opportunities,” says Kris Vogt, president 
and CEO of Coldwell Banker in Sacramento 
and Tahoe. Sinkey insists she’s still unearth-
ing good buys: “You can still pick up short 
sales and houses through the multiple list-
ing service for $100,000 to $200,000.”

And to the south, the fl ip market is 
running full throttle. In Stockton, fl ips make 
up almost 7 percent of total sales, the 
eighth-highest of any U.S. city. San Diego 
and Fresno are not far behind at 6 percent 
each, which puts them in the top 20 cities 
for fl ip sales.

For his part, Rose has headed out of 
town, following the big investors to Indiana 
and Ohio. But he’ll be back: with the Sac-
ramento market now riding relatively high, 
dual-income households who relied on both 
earners to qualify for a big mortgage may 
someday fi nd themselves in trouble if one 
loses their income. “I’m basically waiting for 
the next downturn,” he says. 

Steven Yoder writes about business, real estate 
and criminal justice. His work has appeared 
in The Fiscal Times, Salon, The American 
Prospect and elsewhere. On Twitter 
@syodertweets, and online at stevenyoder.net.  

108        comstocksmag.com  |  September  2015

0124.12-Hope Gala Sacramento STD.indd   1 4/13/15   3:00 PM

PLATINUM SPONSORS
Goldman Sachs                      The Opper Family

GalaHOPE

9.12.15

Seventh Annual American Cancer Society

A Bounty of Hope

0124.12-Hope Gala Sacramento STD.indd   1 4/13/15   3:00 PM

vNEW!

Honoring

Arlen Opper

Baird Private Wealth Management
Buzz Oates Group of Companies
Dignity Health Cancer Institute of Greater Sacramento
Ken Fahn, Javanifard, & Morvai
Friends of the American Cancer Society
Halimi, Pollack & Waks Families
Marinell Hunt

SILVER SPONSORS

GalaHOPE

9.12.15

Seventh Annual American Cancer Society

A Bounty of Hope

0124.12-Hope Gala Sacramento STD.indd   1 4/13/15   3:00 PM

vNEW!

Honoring

Arlen Opper

Thank you to our generous sponsors

GOLD SPONSORS
AKT Investments, Inc.
Aliabadi, Chehrazi, Lee & Tonso Families
Brodovsky Family
Maloof Family
Downey Brand LLP
Paul Garcia Investments, Inc.
Kaiser Permanente
KCRA 3/KQCA 58
Locke Lord LLP
Nathanson Family

Sacramento Kings
Sandra Singer & Tom Weborg
Sutter Health
The Old Spaghetti Factory
The Niello Company
Thunder Valley Casino
The Von Housen Automotive Group
Danny Wimmer Presents
Woods Family Foundation

Shirley & Joe LeRoy 
Teri & Mitch Ostwald
Placer Title
Sakowitz & Greenfeld
Sierra Health Foundation
33rd Street Bistro
UC Davis Comprehensive Cancer Center

New Homes for Seniors
in Roseville

Welcome to Easy Living at Eskaton Village in Roseville

1040 Cabris Lane • Roseville, CA • www.silveradovillages.com1040 Cabris Lane • Roseville, CA 
Call Today!

NEW     Beautiful new single family homes with built-in conveniences and easy living design.
EASY     Manageable sized homes.  Less housework!  No more yardwork!  Beautifully maintained gardens and parks.
SAFETY     Gated community, 24-hour courtesy patrol and 24/7 Emergency Response.
FRIENDS     Neighbors are all 55+, just like you!  Dog park available for your furry friends.
FUN     Wide variety of activities for IF and WHEN you feel like it.  Indoor/Outdoor Pool and Village Center.
HELP     Don’t burden the kids.  Leave it to the pros!  On-site help with meals, transportation & housekeeping if needed.

Toll Free 877-417-6347

Starting
in the low 

$300k’s

Now In OurLast Phase!

SILVERADO big.indd   1 8/18/15   1:05 PM

™™™


