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were distressed properties. This year it's
20 percent and falling fast, she says.

That's a good sign for the region — six
years out from the crash, homeowners have
built up equity again. That makes it in their
best interest to maintain their properties,
which keeps DIY suppliers like Home Depot
doing well, says Albiani.

But it's tough on investors, and even
when they do land a foreclosure, “it's often
more expensive to turn around than before,”
says Sacramento-based Colleen Sinkey
of Fusion Real Estate Network, herself a
former ipper who now helps nance inves-
tor purchases. That's because upside-down
owners have gotten more sophisticated.
They stay in their foreclosed homes, and
investors then almost always need to o er
them a “cash for keys” deal. That adds
$3,000 to $10,000 to investor costs, she
says.

A few pros say there are still deals to
be found. “If someone is diligent, they’ll nd
opportunities,” says Kris Vogt, president
and CEO of Coldwell Banker in Sacramento
and Tahoe. Sinkey insists she’s still unearth-
ing good buys: “You can still pick up short
sales and houses through the multiple list-
ing service for $100,000 to $200,000.”

And to the south, the ip market is
running full throttle. In Stockton, ips make
up almost 7 percent of total sales, the
eighth-highest of any U.S. city. San Diego
and Fresno are not far behind at 6 percent
each, which puts them in the top 20 cities
for ip sales.

For his part, Rose has headed out of
town, following the big investors to Indiana
and Ohio. But he'll be back: with the Sac-
ramento market now riding relatively high,
dual-income households who relied on both
earners to qualify for a big mortgage may
someday nd themselves in trouble if one
loses their income. “I'm basically waiting for
the next downturn,” he says. ,,

Steven Yoder writes about business, real est
and criminal justice. His work has appeared
in The Fiscal Times, Salon, The American
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